The Raleigh Regional Association of
REALTORS® is the area’s voice of real estate!
RRAR Mission Statement
Anticipating and meeting the opportunities
and challenges of our industry. Promote the
highest ethical and professional standards
and cooperation among its members. Provide
products, programs and services to meet the
evolving needs of the real estate industry and
consumers. Serve as a leading advocate of
private property rights/community involvement.
The National Association of REALTORS®
is America’s largest trade association,
representing 1.3 million members, including
NAR’s institutes, societies, and councils,
involved in all aspects of the residential and
commercial real estate industries.
The term REALTOR® is a registered collective
membership mark that identifies a real estate
professional who is a member of the National
Association of REALTORS® and subscribes to
its strict Code of Ethics.
NAR Vision
The National Association of REALTORS® strives
to be a collective force influencing and shaping
the real estate industry. It seeks to be the leading
advocate of the right to own, use, and transfer real
property; the acknowledged leader in developing
standards for efficient, effective, and ethical real
estate business practices; and valued by highly
skilled real estate business practices and viewed
by them as crucial to their success.
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Introduction

International clients comprise one niche of the real estate market. Since 2009, the National
Association of REALTORS® (NAR) has conducted an annual survey of REALTORS® to
measure the size of U.S. residential real estate sales to international clients, to provide a profile
of the origin, destination, and buying preferences of international clients, and to identify the
challenges and opportunities faced by REALTORS® in serving foreign clients. For the past two
years, NAR has partnered with the Raleigh Regional Association of REALTORS® (RRAR) to
conduct a similar study, focused on the region.

Perspective

The economic environment during the 12-month period (April 2017-March 2018) provided
both opportunities and challenges for foreign buyers interested in purchasing U.S. residential
property. Amid tight supply, solid employment growth, and historically low interest rates, home
prices continued to increase strongly in the United States. Measured in local currencies of
foreign buyers, the U.S. home price appreciation was tempered by the weaker U.S. dollar for
some countries such as Canada and China.
A weaker dollar makes U.S. home prices less expensive when measured in the foreign buyer’s
local currency while a stronger dollar makes U.S. prices more expensive. The U.S. dollar
weakened against currencies such as the Chinese yuan (0.3%), Canadian dollar (1.8%), the
Mexican peso (3.2%), the Indian rupee (4.2%), and the Brazilian real (4.7%).

Economic Growth in 2017-2019

In the United States, economic growth strengthened to 2.3 percent. During the period April
2017-March 2018, the economy generated 2.3 million jobs, while the unemployment rate fell to
4.1 percent. Strong U.S. job growth, along with low interest rates, are favorable for foreigners
who are working in the United States and who are interested in purchasing residential property.
Rising economic growth improves the spending capabilities of foreign buyers to purchase a
property. Economic growth was sustained or accelerated in countries where most U.S. foreign
buyers originate. China and India were the fastest growing economies in 2017. China’s
economy expanded by 6.9% in 2017, while India’s economy rose by 6.7%. Canada’s economy
rose three percent, while Latin America and the Caribbean region climbed out of a recession,
as oil prices started climbing back after OPEC countries agreed to cut back oil production
in August 2016, to $63/barrel in March 2018 level from nearly $30/barrel in January 2016.
In the eurozone area, the recovery that began in 2015 stayed on course under a low interest
environment. Economic growth picked up in the euro area under accommodative monetary
policy. However, growth continued to taper in the United Kingdom in the wake of its decision
to exit the European Union by 2019. Global economic growth rose to 3.8% in 2017, and growth
is expected to be sustained in 2018 and 2019 at an annual pace of 3.9 percent.

About the 2018 RRAR/NAR Survey
•

The 2018 Report presents information on international client transactions
during the 12-month period of April 2017 - March 2018 among members 		
of the Raleigh Regional Association of REALTORS® (RRAR). This is the 		
second year RRAR and NAR conducted this study.

•

RRAR sent the online survey to its 7,721 members, 330 of which
responded during April 9 - April 25, 2018, a response rate of four percent.

•

Wake County accounted for 90% of respondents, followed by Durham, 		
Chatham, Harnett, Johnston, Orange, Lee, Orange, Franklin, and 			
Granville counties.

•

About half of respondents had at most five years of experience as a 			
REALTOR®.

Study Definitions
•

Non-Resident Foreingers (Type A): Non-U.S. citizens who primarily 			
reside outside the United States and who don’t stay in the United States 		
year-round.

•

Resident Foreingers (Type B): Non-U.S. citizens who are temporarily 		
residing in the United States on non-immigrant Visas, such as diplomats, 		
foreign students, and foreign workers or recent immigrants who have		
been in the United States for less than two years as of the time of			
the transaction.

Highlights + Notable Findings
•

Dollar Volume: Foreign buyers purchased $1.27 billion of residential property 		
during April 2017 - March 2018, a 36% increase from the previous 12-month period.

•

Type of Foreign Buyers: Majority of RRAR foreign residential buyers were resident
foreigners (83%), higher than the share among all U.S. foreign buyers (39%).

•

Origin: China, India, Australia, Brazil, Italy, Mexico, and Spain accounted for 51% 		
of foreign residential buyers.

•

Destination: Foreign buyers purchased in Wake County (68%), Durham (20%), 		
Orange (5%), and Chatham, Harnett, and Johnston Counties (3% each).

•

Purchase Price: The median purchase price among foreign buyers was $306,300, 		
higher than the media purchase price of $255,000 for RRAR existing home sales.

•

Financing: Because most foreign buyers resided in the United States, 30% paid all-		
cash, lower than the share among all U.S. foreign buyers (47%).

•

Intended Use: 83% intended to use purchased property for primary residential use.

•

Type of Property: 75% purchased a single-family detached property.

•

Type of Area: 60% purchased a property in a suburban area.

•

Reasons Client Did Not Purchase a Property: Not obtaining financing (32%), not 		
finding a property (21%), and the cost of the property (21%) were the major factors
foreign clients decided not to purchase a property.

•

International Clients: 29% of respondents had an international client, higher than 		
the share nationally (23%).

•

Leads: Personal/business contacts and referrals/former clients accounted for 65% of
all foreign buyer referrals/leads.

•

Number of Transactions: On average, respondents (including those without an 		
international client) closed one international transaction per year. Among 			
respondents with a foreign client, the average was five sales.

•

International Business Trend: 54% reported an increase in international business 		
over the past five years, higher than the fraction nationally (43%).

•

Lease Transactions: Less than 5% had foreign clients who leased a U.S. property.

•

Outlook Next 12 Months: 23% expect the same or an increase in international 		
transactions in the next 12 months; 42% were uncertain; and the rest expected 		
a decrease.

•

U.S. Clients: 5% had U.S. clients seeking a purchase property abroad.
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